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MARKETING SERVICES:

EACH OF OUR CLIENTS” UNIQUE DISPOSITION NEEDS ARE
SATISFIED BY THE FIRM’S PROFESSIONAL ADVISORS.
THESE PROFESSIONALS ARE SUPPORTED BY A
PROPRIETARY OWNER AND INVESTOR DATABASE WHICH
SPANS THE GLOBE. THIS REAL TIME INFORMATION PLUS
ONE OF THE MOST EXPERIENCED PROFESSIONAL SALES
STAFF, PROVIDES THE BROADEST POSSIBLE EXPOSURE TO
QUALIFIED BUYERS.

OUR SALES ADVISORS DEVELOP AND EXECUTE
INTELLIGENT AND EFFICIENT MARKETING INITIATIVES TO
ENSURE A SUCCESSFUL TRANSACTION TO A QUALIFIED
INVESTOR. BECAUSE OF THIS WE CLOSE A MUCH HIGHER
PERCENTAGE OF OUR TRANSACTIONS THAN THE MARKET
AVERAGE.

ABOUT OUR ADVISORS:

HOUSTON INCOME PROPERTIES, INC. EMPLOYS THE
BEST AVAILABLE PROFESSIONALS IN THE FIELD. WE
RECRUIT, TRAIN, MOTIVATE, AND RETAIN PEOPLE BY
PROVIDING REWARDING LONG TERM CAREER PATHS FOR
ALL EMPLOYEES. OUR STAFF COVERS THIS MARKET
WITHOUT THE FRAGMENTATION, UNWIELDINESS AND
ASSOCIATED LOSS OF INFORMATION INHERENT TO
LARGER ORGANIZATIONS. THE COMPUTERIZED SYSTEM
WE  UTILIZE FOR FILE MAINTENANCE AND
DISSEMINATION OF INFORMATION HAS BEEN WORKED
OUT OVER A NUMBER OF YEARS AND IS EFFECTIVE
BECAUSE IT FOSTERS CLOSE COOPERATION FROM THE
STAFF. OUR ADVISORS UNDERSTAND THAT SUCCESSFUL
REAL  ESTATE OWNERSHIP  REQUIRES  TIMELY
INFORMATION AND SKILLFUL ADVICE.
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VALUATION AND ADVISORY

As Texas’s population has continued to grow, the deman
for multifamily investment properties has signific

become a very fluid and dynamic i
marketplace. Our exclusive focus on the”multifamily
segment, allows us to be in constant contact with active
multifamily investors, lenders, & property management
companies, and receive information directly from the
source regarding investment criteria such as Cap Rate,
Cash-on-Returns, and fluctuations in the market.
Incessantly attaining this information firsthand and being
able to adjust accordingly, is a fundamental basis for
determining the value of a multifamily asset.

In addition to receiving real-time market data, The
Multifamily Firm utilizes innovative technology to
continuously track & record buyer/investor activity, and
new sales in the market. By leveraging this technology,
we are able to identify the financial metrics and/or
investment criteria attributed to these new sales and
fine-tune the underwriting of our property valuations
ordingly. Furthermore, this data is stockpiled in our
, which enables us to take a step back and detect
in the marketplace as they occur!
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Marketing Process s e

e First 10 days )
e Produce Marketing Materials and submit for approval

* |nspect the property and meet on site management

e Teleconference with associate offices to present the new listing

e Prepare a list of qualified prospective buyers and 1031 Exchange Buyers YV

Next 30 to 45 days

Email and Internet marketing fully initiated

Contact Investors and local owners that might have an interest in the property
Contact Mortgage Brokers regarding the offering

Contact RE Brokers active in the multi-family market

Coordinate property tours and educate buyers o the property

Solicit associate office feedback

Conduct status conference with seller to discuss offers and market feed back

Next 10 Days

Collect and screen offers and buyers

Possible Mini inspections for qualified buyers to strengthen offers
Selection of the highest probablity buyer with the shortest timing

Attempt to obtain some initial hard Earnest Money passed through to Seller to help secure the deal

60 days for inspections and clsoing time
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Sales History

Since 1988
In Dollar Volume
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Sales History
Since 1988
In No. Units Sold
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Sampling of HIP’s Recent Sales
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Oak Forest — 264 Units
Victoria, Tx i




Sampling of HIP’s Recent Sales
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Avenue — 250 Units
Houston, Tx




Houston Income Properties, Inc.

6363 Wood way
Suite 370
Houston, TX 77057
www.hipapt.com
T 713-783-6262

that Deliver

Results

CONTACTS:

JIM HURD

President

713.783.6262
jhurd@houstonincomeproperties.com

Houston and Austin

GWYN VON HEEDER
Vice President of Operations
713.800.8990

gvonheeder@houstonincomeproperties.com

HousTON INCOME PROPERTIES, INC.

PHONE: 713.783.6262
LICENSE #0393404 | HIPAPT.COM

BISHALE PATEL

Vice President of Sales

713.800.8970
bpatel@houstonincomeproperties.com

Houston and Austin

Houston and Austin

Houston Income Properties, Inc.

912 S Capital of Tx. Hwy.
Suite 360

Austin, TX 78735
www.hipapt.com

T 713-783-6262

PETER HUANG

Sr. Sales Associate

713.800.8950
phuang@houstonincomeproperties.com

MITUL PATEL

Sales Associate

713.800.8990
mpatel@houstonincomeproperties.com

Houston & Austin

Houston

James Barry

Sales Associate

713.800.8920
jbarry@houstonincomeproperties.com
Houston
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